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While MetLife Investment Management (MIM) has been in the
project finance market for 20 years, the story of its massive scaleup began in 2009. From that time, the investor has grown its
infrastructure debt portfolio from $2bn AUM to $30bn today.
With the financial crisis under way in 2009, MIM sought to increase its real assets business and spotted
an opportunity in the infrastructure market: the fundamental mismatch in how long-term infrastructure
assets were being financed by short-term bank loans. At the time, equity investors were also facing
liquidity shortages and potential ratings downgrades.
“That really allowed us in 2009 to break into the market. at that point there were not many institutional
investors really going into the infrastructure space,” says John Tanyeri, Head of Infrastructure and Project
Finance for MetLife Investment Management (MIM).
After completing initial financings under the new strategy, Tanyeri’s team was soon being approached by
other investors and project owners seeking to replicate the model offered by MetLife.
“We really saw this opportunity grow,” says Tanyeri.
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The market continued to develop, and in 2013 Tanyeri
moved from the US to London for three years to build up
the infrastructure team and start growing the MetLife’s
asset management business. In addition to investing in
the group’s own account, MetLife began providing asset
management services to smaller institutional investors
and pension funds that were looking for access to
infrastructure but were still new to the market.
With an initial focus on the US and UK, MIM then began
expanding its global reach to Europe, Canada, and in
recent years to Latin America and Australia. Whereas the
US project finance market was traditionally dominated
by energy assets such as gas-fired power and LNG,
international markets offered a broader scope of
opportunities—in transmission assets, ports, airports and
other sectors.
With approximately $30bn portfolio as of September 2020,
MIM originated $4.8bn in infrastructure financings in 2017,
$5.2bn in 2018 and $7.1bn in 2019. The sheer scale and
global reach of MetLife’s growth is notable—but the group
also seeks to differentiate itself from the competition.
Importantly, Tanyeri believes, MIM is different from other
asset managers in that it invests in every transaction
that it manages. MIM has a global team—with country
managers spread from Santiago to Hong Kong—as well
as the ability to take greenfield risk and large ticket sizes.
MIM offers flexibility in the form of delayed drawdown
financing to supplement construction and it’s able to get
in early on transactions.

Tanyeri points to the current business challenges brought
on by covid-19—including liquidity shortages—and
emphasises the importance of robust asset management
and partnerships.
“There’s more to this than asset origination. You need to
partner up with sponsors to get through difficult times,
especially when assets are sitting on the books for 25
years,” says Tanyeri.
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Looking ahead, Tanyeri says MIM’s strategy is to continue
to expand its model in new regions.
He notes opportunities across the globe—untapped
markets in Eastern Europe, Australia’s transition from a
commodity-based economy, energy and transportation
in Southeast Asia, and a flurry of opportunities in
Latin America.
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John Tanyeri is Head of Infrastructure and Project Finance for MetLife Investment Management
(MIM). In this capacity, he oversees a team of 20 credit analysts in the US and UK.
Mr. Tanyeri spent three years in the UK from December 2013 to 2016 in an effort to build out the
infrastructure origination platform. In 2016, Mr Tanyeri repatriated back to the U.S. and under his
leadership, MIM is recognised as a leading lender.
Prior to joining MetLife in 1996, Mr. Tanyeri worked in a variety of investing and finance functions
at Salomon, Incorporated.
Tanyeri holds a BS degree in Finance from the College of New Jersey and an MBA in Finance
from the University of Tennessee.

About MetLife Investment Management
MetLife Investment Management (MIM),1 MetLife, Inc.’s (MetLife’s) institutional investment management business, serves institutional
investors by combining a client-centric approach with deep and long-established asset class expertise. Focused on managing Public
Fixed Income, Private Capital and Real Estate assets, we aim to deliver strong, risk-adjusted returns by building tailored portfolio
solutions. We listen first, strategize second, and collaborate constantly as we strive to meet clients’ long-term investment objectives.
Leveraging the broader resources and 150-year history of the MetLife enterprise helps provide us with deep expertise in navigating ever
changing markets. We are institutional, but far from typical.
For more information, visit: investments.metlife.com

Disclosure
This article has been sponsored by and prepared in conjunction with MetLife Investment Management (“MIM”)1 solely for informational purposes and does not constitute
a recommendation regarding any investments or the provision of any investment advice, or constitute or form part of any advertisement of, offer for sale or subscription of,
solicitation or invitation of any offer or recommendation to purchase or subscribe for any investments or investment advisory services. The views expressed herein do not
necessarily reflect, nor are they necessarily consistent with, the views held by, or the forecasts utilized by, the entities within the MetLife enterprise that provide insurance
products, annuities and employee benefit programs. Subsequent developments may materially affect the information contained in this article. Affiliates of MIM may perform
services for, solicit business from, hold long or short positions in, or otherwise be interested in the investments (including derivatives) of any company mentioned herein. This
article may contain forward-looking statements, as well as predictions, projections and forecasts of the economy or economic trends of the markets, which are not necessarily
indicative of the future. Any or all forward-looking statements may turn out to be wrong. All investments involve risks including the potential for loss of principle.
Past performance is not indicative of future results. No representation is being made that any investment will or is likely to achieve profits or losses or that significant
losses will be avoided. Investments in private placements involve significant risks, which include certain consequences as a result of, among other factors, issuer defaults
and declines in market values due to, among other things, general economic conditions, the condition of certain financial markets, political events or regulatory changes, and
adverse changes in the liquidity of relevant markets. Investments may be subject to periods of illiquidity, and such securities may be subject to certain transfer restrictions
that may further restrict liquidity. Accordingly, no assurance can be given that, if an investor were to seek to dispose of a particular private placement investment that he/she
could dispose of such investment at the previously prevailing market price. Any person contemplating corporate private placement investments must be able to bear the risks
involved and must meet the qualification requirements of the underlying investments.
All investments involve risks including the potential for loss of principle. International investing involves risks, including risks related to foreign currency, limited liquidity, less
government regulation, and the possibility of substantial volatility due to adverse political, economic or other developments. These risks are often heightened for investments
in emerging/developing markets or smaller capital markets.
In the U.S. this document is communicated by MetLife Investment Management, LLC (MIM, LLC), a U.S. Securities Exchange Commission-registered investment adviser. MIM,
LLC is a subsidiary of MetLife, Inc. and part of MetLife Investment Management. Registration with the SEC does not imply a certain level of skill or that the SEC has endorsed
the investment advisor.
For investors in the EEA - This document is being distributed by MetLife Investment Management Limited (“MIML”), authorised and regulated by the UK Financial Conduct
Authority (FCA reference number 623761), registered address Level 34 1 Canada Square London E14 5AA United Kingdom.
For investors in the Middle East: This document is directed at and intended for institutional investors (as such term is defined in the various jurisdictions) only. The recipient
of this document acknowledges that (1) no regulator or governmental authority in the Gulf Cooperation Council (“GCC”) or the Middle East has reviewed or approved this
document or the substance contained within it, (2) this document is not for general circulation in the GCC or the Middle East and is provided on a confidential basis to the
addressee only, (3) MetLife Investment Management is not licensed or regulated by any regulatory or governmental authority in the Middle East or the GCC, and (4) this
document does not constitute or form part of any investment advice or solicitation of investment products in the GCC or Middle East or in any jurisdiction in which the
provision of investment advice or any solicitation would be unlawful under the securities laws of such jurisdiction (and this document is therefore not construed as such).
For investors in Australia, you represent and warrant that you are a “wholesale client” as defined in section 761G of the Corporations Act 2001 (Cth) (the Act). MetLife
Investment Management, LLC (“MIM, LLC”) is exempt from the requirement to hold an Australian financial services license under the Act in respect of the financial services it
provides to Australian clients. MIM, LLC is regulated by the SEC under United States laws, which differ from Australian laws. The information in this document is not financial
product advice and should not be regarded as such and does not take account of your objectives, financial situation or needs. You should seek advice in relation to your
personal situation.
For investors in Japan - This document is being distributed by MetLife Asset Management Corp. (Japan) (“MAM”), a registered Financial Instruments Business Operator (“FIBO”).
For Investors in Hong Kong - This document is being issued by MetLife Investments Asia Limited (“MIAL”), a part of MIM, and it has not been reviewed by the Securities and
Futures Commission of Hong Kong (“SFC”).
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MetLife Investment Management (“MIM”) is MetLife, Inc.’s institutional management business and the marketing name for the following affiliates that provide investment
management services to MetLife’s general account, separate accounts and/or unaffiliated/third party investors: Metropolitan Life Insurance Company, MetLife Investment
Management, LLC, MetLife Investment Management Limited, MetLife Investments Limited, MetLife Investments Asia Limited, MetLife Latin America Asesorias e Inversiones
Limitada, MetLife Asset Management Corp. (Japan), and MIM I LLC.

IJ award winners are selected by an independent panel of judges who each receive a copy of submissions in advance of judging day to prepare. To view who the judges were
for the IJInvestor Awards 2020, go to https://interactive.ijinvestor.com/awards2019. The shortlist is drawn up by the IJGlobal editorial team in order to simply the next part of
the judging process. The shortlist for Direct Investor- Debt is available on the website at https://ijglobal.com/articles/150907/ijinvestor-awards-2020-company-shortlist. The
judges review each of the submissions, discuss the merits of each and decide their winner from this as well as bringing in their knowledge and expertise of a firm/project. Voting
is confidential so individuals do not know who has voted for which firm/project.. This award should not be construed as an endorsement of the advisor by any client nor is it
representative of any one client’s evaluation of the firm. This award does not evaluate the quality of services provided to clients and is not indicative of the firm’s future
performance.
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